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5. NagNSIUENINEINALALNAU (Energy and Climate Change Strategy)
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Brainstorm
others

Best
practices /'

Unstoppable Y,
trends /°

Business 3
brokers _/°

Books, :
magazines /i

Internet
sleuthing

I i
]

Take
courses

Nagging
problems /~
Technology, ),
patents _/°
Networking Y’
meetings /"
Product
improvement //

Classified;
placeads /' -
r—_ Travel to Trade shows; ), i
new places_/! 7 Unfilled franchising g
S market needs J P——

/ ldeas can come
. from anywhere.

unt proactively!

Hobbies, skills,
passions £

. g
b N
M

Government
publications

| I

AWl 10 Idea Can Come from Anywhere, Michael E. Gordon (2007)

A = a " a X = o & v ° a _a =2 I3 Y
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TuneU U Tuu1ensase1all IDEA Wndulanaeniaiuasd1uauuin IDEA ignnaunseduaissin
lgdlenaluie (Opportunities) (3Ua w9 11)



Screening
Criteria:

- Personal fit

- Customer value —
- Industry/Market ‘ —>
100 Ideas - Profitability Von _—: 5 Opportunities

- Capital need

- Managemel >
- Diff

E‘Uﬂﬂ‘wﬁl 11 Opportunity Screening Funnel, Michael E. Gordon (2007)
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AUIMsHeadndTsn1sAnwuuUIMNSgIAamtluasldnssuwiminisendt Decision Making
Susumg N11558yUaynn (Identify Problem (s)) / n1sWmuImiaiien (Develop Options) / A5
WATIERN9LEDN (Analyse Options)kay n1sdndulalun1suinis (Managerial Decision making)
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Prediction approach
Assembling puzzles from jigsaw pieces

Creation approach
Designing quilts from assorted fabrics

JUNNA 12 NUIiiAl/neuiunmsAnluy Prediction approach fiu Creaction

approach, Danna Greenberg and et.al. (2011).

* Identify problem(s) “*Who is the entrepreneur?
** Develop options “*What does she know?
“*Analyze options “*Whom does she know?

“* Managerial decision-making  *%*What can she create?

wAauazIsn1suesmlenanaaluinuugusznaunis = Creaction

The Opportunity-Creating Case



Effectuation Theory

* Whoam I? What can | do?

* What do | know? What do | do?
* Whom do | know?

Auszneunisazueiulenianainluiainaeluniernuaiunsovesnuesdundn lnenns
finrsanda dudulas? Who am 12) / exlsiidui2(What do | know?) / §u§dnlas? (Whom do |
Know?ieinluusznauianisaiunan durezlslétng? (What can | do?)uas Sudesiiegasls?
(What do | do?)

ADWAQIUUEUS:NOUMS  ADIWAQIIVUUNUSKHIS

“avidom” “Dnuonwdaieu”

108 Pieces DM108-029

AT WAAWS

aveUpua NMISOWIWU
aguunWILIUUDU IAVIKUADILIUOU
ognunowitudeqUu Fdoyaluada

gﬂmwﬁ 13

Decision Making= #nU3%15 = Prediction (n1swennsallf)

Opportunity-Creating= §U32naun1s = Creaction (n1383196355AuazadaYn)

A9 5 AULANANTENINNITNENTAIANUNNTAS19ETIALazaIinyi

(Contrasting Prediction and Creaction)



Prediction Creaction

AuALsauAA(Value of the future)
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AnuUs1IaU(Desire)
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Wugrudmiuanuyaiuwasnsnseyin(Basis for commitment and action)

&«

wWhnaneuasuru (Goals & plans) vungagluliaisn (Means at hand)"su

. . ve o annsnasuaeglslavengisnsnduil?”
MnuaiAuazlasunsnensesls "du

Idudessuswezlsiislivssgdmung
WaH?" S m e g d 4 od o vy
Buasiievilaeisangawiniianansaasvinla
(Start acting as soon as you can)lneisn
" . . o | Panwinendululanazisely Jusellas
N1IAALAZNITINMAY (Think & plan)yiwes | ,° . 4. .
Y oa g s d o g | Yusgiuanuluasdnl q MAnnnsnseih
ATAALIIEATINE DALV ITUTTAHANS i

& R | VDALY
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PUIRNULNEANGL

ViAuARABN1TaMULaTANLE-A(Attitude toward investment and risk)

HaRaUWNUTAAWIY (Expected returns) msqmﬁﬁaﬁaau%’ﬂé’ (Acceptable loss)
fnalemafiaigauasionalonafiniign | Anudnenmiiidedouazamulifuian
(U3ueandes) sesinszfmdnidssnuduman | feamsvideannsafiargrydeldvonliiAnanny
Sumandng uaziimandetuluraduuas
MnduiFeudanwanio

msdan1svdsiianalaitiaealing with the unexpected)
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ﬁﬂUﬂaﬁiaéﬁu (Attitude toward others)

msPowe(Transactionjyarainauidiadaly | nissanugadne (Co-Creators) a¥unanves
uazANATUS AN LI ugnAdnmateeons | ansmiugnéndvmanoieesuazusiusiguad
visorduargnauaulnedadduiieliussg | mans aahewsmiuyneuiieidiste
Wmnefiseyld Ml minguazgUI e madns

unasuvawmanlunisfa(Summary logic)

WINLSENTAVIIUEUIAR wazAIuALli WInsEiNaInsaaeuIAnvesle el
Dulumuuld ndusipavhweduld

fis1 Leonard A. Schlesinger and Charles F. Kiefer (2012)modified from an original source of

Sarasvthy.

unagudmfuguszneunis Aeiiledl IDEA H1un1snduUnses s lkueaiiulenia
(Opportunities) lnsnsnszntindslsiledn duidhilas? (Who am 17) / eglsfidus?(What do | know?)
/ §uzdnlas? (Whom do | Know?)uazizuasiiavilagiafiganinfianansaaziild (Start acting as
soon as you can)mufinanabiin guveslsladhe (What can | do?)uas sudesinegnsls? (What

do | do?)
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U-Haul:ansuaueaen1snengsna U-Haul LinainAuaaen1sves Shoen funssenineniséne
Uy gelunantudihifigsialaaunsanevaussnnnudeinisvasivisaadla  ludlashunantun

wiounSeduRfivznouauBIANLFBINISIL” (No one at that time, seerned ready or willing to
serve that need)[ONLINE] Available at: https://www.uhaul.com/About/History/

UM 14 9ALTUAUVDINTTABAITIAY U-Haul

m‘ “No one, at that time, seemed ready Our History

An idea to meet a need

~ or willing to serve that need-

oir
They had to take only what they could fitin the car

"No one, at that time,
seemed ready or willing to
serve that need.”
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https://www.uhaul.com/About/History/

FEANNUIINDUTeIENTiTn Bunegud il iununfen1samu Ade9uUIRnYes Angle Fund 13e
Venture Capital (VO 1 w U 3 9 d u [ ONLNE] Available at:

https://www.verabradley.com/us/static/aboutus
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GoPro : Nicholas Woodman CEO uagffiafa GoPro nd17i1 “usatunialazes GoPro U191
moufintluiaunszauldndu (Surfing) MunuKWAUMNS 5 Weululfrduiiooansidowazdulaiide
wiwsadunaladnunnemdesiuse nuesnazifiunnsnuiuiiouilusefuneuidddaiy
warlumeutudihifndeswialalulaniianunsarhuuuiuld sy mudaSummataunndesiianansa
Tudfianfniitetiofleneulandfinugeins uazdmnnirtildlfeenunduledeiirosaanisgsia
1 wufuAenntiufinUszaunisaidmiuniuivingu wodinsululdfug nufdeduunui 18 we
811 Tudesildnldndusnvatsanuvulaniidesnisdei ” [ONLINE] Available at:
https://pantip.com/topic/33079727



GoPro, Inc.

GoPro

BeaHERO. [ ]

Formerly ‘Woodman Labs, Inc.
called

Type Public
Traded as NASDAQ: GPRO&

Industry Technology + Videography «
Consumer electronics

Founded 2002; 15 years ago
Founder Nick Woodman
Headquarters San Mateo, California, U.S.
Area served  Worldwide

Key people Nick Woodman (CEO)
Tony Bates (President)
Products Action camera * Video editing
software - Mobile app
Revenue A US$ 1.62 billion (2015)(1]

Operating 'y USS$ 54.75 million (2015)(1]
income

Profit ¥ USS$ 36.13 million (2015)!1]
Total assets 4 USS$ 1.10 billion (2015)(1]

Number of 1,483 (2016)
employees
Subsidiaries CineForm
Replay
Splice
Website WWW.gopro.com &

gﬂm‘wﬁ 16 ﬂﬁaéfﬂ GoPro : Nicholas Woodman CEO
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fegnatuy st Iaauan leufunaguilsiidevindhendes IMAX natldvuaganidu
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AusdnlududldiIuaayuld 265,000 aead1sans gl ONLINE] Available at:
https://pantip.com/topic/33079727
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Advertising
Paid search
Display ads
Affiliate marketing
Digital signage

Atomisation
of content
into ads

Digital properties

Website(s)
Blogs Earned
Mobile apps media

Social presence

Atomisation of conversations
through shared APIs
and social widgets

Partner networks
Publisher editorial
Influencer outreach
Word-of-mouth
Social networks

gﬂmwﬁ 19: The intersection of the three key online media types
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Digital-Marketing-Framework

Presence  Drive Convert Retain
reate a persuasive online presence Drive relevant traffic to your website Convert visitors & leads to customers Turn existing customers to advocates
Stranger Visitors /Le?i Custdmers Advgs
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>> >> ¥, < >
(&) ) 72 v L
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Website

Content

®

SEO

Email

-]

Landing Page

g

NPS Survey

Design Marketing Marketing
T = ¢
Customer
LE] LE] T E — Lead Nurturing
M ] e c= Ho
& & A+ 5 [ “ 1 X
Personas & Branding & Sacial Online Lead Magnet / Advocacy
sTP usp Media Advertising Gated Content Programmes
Yes.
D> @
o
& & () g = oy Sales ‘@'
H @ ..®.' Follow Up
Competitive Value Offer Events & Contests & No Stellar Customer

Website Remarketing

Measure

Intelligence Creation Webinars Competitions Service

Analytical Framework
Advanced Web Visitor Tracking

Client Reporting Portal
Google Analytics
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Marketing Objectives

Segmentation Target Positioning
E.g. -Target audience description -5 Box positioning
Demographic, Behavioural, -Potential users or current users statement
Attitudinal, Aspiration -Benefits
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2. MIRI1AAEAANNY (Break-even Pricing)
N13R951A1eaduY Y fodnduisuilsvesnisaesinilagodedunuiduinasinie
Tnshasgigeauyu 3n1sildlamlsisnmaluaenignmuaganuduiusseniteganivay

(3

a3m

[y

qAANNU (Break-even Point) vu1efie USuunsudaiievigiviiliseldasiuindu
Fuvusuey a geRuvuianseslifidlsvserianu deluuSuunisudniievienauyunfe
Ysunauivilselasiuindusuyusy

[

AT IERARAuY il uisrnuduiusseninsunuvesssiauasilsndusenaunsaeenis

q q q
v

Wialving Aeludusenaunslsanansadaseianuduiusvesdunusinkarsglasuniedndulaly
Sesanuansalunisviiilslussauiuaneiaiu

Mg lsInuNanayatuiin auyuaf 300,000 U AuUALLUTABNLIY 10 UM
FEsienE 20 UM wleaRANYuT 30,000 e

Udnamswnoiivin Tiduvu = sunuasi

siAYNpsionY — duniHriyTsiantag

= 300,000 =30,000 wue
20-10

U3uaun15v1e 30,000 e oraLluayatuiind wiuunniiazfesnslunisl waninds
MwuUSEuTis Auyuaafivesdusznaunisidu 300,000 U AuyudlulsAoNLIY 10 UM uA
Wasusmueseriieidu 40 vmdsiugaduyuresfusznaunisazuiewiies 10,000 wiewiniuds

& - & & 1 = - Y o v a X
N399I 40 Uil oradumsguszazialunsAunUlASRY wagaunsaaeilslasig iy
NAIINUIBAUA LA lUUTI AN U

Usunaumsweiivin TWdunu = 300,000 = 10,000 wiiag
40-10

1 o ax & a ' 1% = = & v o
agslsfiniu Fensilifiniagdeaninwindenvessauiesuiisuwazanuddlavegnaiae
FelusiamunAIveIHEnsie

nsassanlaensldgudaduiiugiu (Competition-based Pricing)



ﬁﬂ'vmLﬁaﬂwﬁﬂuﬂﬁﬁzﬁwmﬁ’m%’uQ’UszﬂaUmﬁﬁa nsmeselagiaseinsutstuinana
anaedeulmvesduieiy Tinsginagninisnanainaqiigudsdsiuarenaagyiluouiansily
funsimuasIaSImingveandnsue uazuFAzenfiddentsimuanagnivedosdnsnans
"3Lﬂ’i’lzﬁﬁﬁlzﬁﬂﬁﬁ/ﬁ’mﬁm%aﬂ@jLLGU'\‘1 LLﬁ%“UE]‘UL%G\%@ﬂi’lﬂ’lﬁ’lﬁ%ﬁ.lﬂﬁ%Lm/lau?zhLLﬁ%U%m’iﬂfu"’]ﬁLLﬁﬁﬂ

vouiwnm wwaelifuszneumsidoyahmsiinmauduasuiniseslslimunzay
(Fasangafign shitan siFesssaliegluszdunatsy) Wandsuifleutumavesguis de gaudu
vngUsEneuMsTauA e UINITINAMMNLAE ANLLANANGINNNIGUYS fUsENBUMSAISTIaE
Fasrafigatily s

IngluuainisissataenisldguindunugiuasBandnimunsinauwaieiuive
wetudue) 1 Wegudaduimuas Mgl §UsenaunsasimunTIANEInIy 3935n150ananT ag
Junisfhwsunimianisaainveswdndueibiiiadesnin wazaaujisennedunisdndulade

nanAuaiue) ldladinsiasuudasunin

'
A

A5N1901UATIANTALUINNISIANAUAINITO L UNTWUITULA WA AN U FIRITIATAY

3

anunsallunsuyatu S 4 33 eail

1. miﬁy’asﬂﬂnvi'lﬁ'mjm\iﬁ'u (Meeting the Competition Strategy) Fadunsdasnan
ARSIV IE MUY Ima??ai’]mwhﬁ’mwm%wjl,lquLﬁawﬁm?{mmmmmm
(Price War) 33finunzdmdundnfasiiliianuunndis faudmaunumin 1
wAnfasiffuslnaduiay w sedusatu vieduiisnuassoniuremainogudn

2. miﬁgﬁi'lﬂw?'lﬂ’iﬂcju,‘li&‘ﬁ’u (Undercutting the Competition Strategyﬁ%miﬁgﬂﬁﬂ
sndnvaziingdmiuiUsznounsidosnisvsnandesiulalfguradnun vie
fuszneunsTiilaudmEeuinsnamniesnivesdutsdsimunsindfisningudaile
wisdedrunan wagiunisvaireseldiidsludonisusluliuuiininiy
nauitvsednngjasduduilanszduans Faflanulisesiags fuszneunsisdes
Usgvdindunu Losnuuansudsiidiutu fddyfesaenaalildifofiusanune

3. M1sReTIAgendngutiadu (Pricing-above the Competition)talsiléirialsdudily
Frunuiigeaninguds imnedmiundnfusindaumileniiguis ngudmanedflsels
a1 fanulasiesini Tanudedndronsndudigs deianisazdesnmdnualliun
HaRsueIIRMAES

4. msUsTyausan1sUsEnInsI (Sealed Bid Pricing)nsusvyaidunisiinunsialag
selifuslaefidunaadmneauesaiinelafiasde Bn1stdagtudenlilunis
iausvudududumediin duwiSnsusemasaiionisiauendniasiliuinaia
83An5 drusvnisuazlasinsfivawene seiiiBnnsfiunndsainnisiiauendnsioel
THuAguslaamly iesanfemslilanunsafiazisemvesguisduiimdssmasanle
Fefufamssuiufiasfenauenmilinian ieatrslomalunislésunisussya



nsaesalagldgndnduiugiu (Customer-based Pricing)

anfnfie AivuasIANsEAUEdan MsemnuI1A lnegUsenaunsgdesiiansanauila
LazATMANNI0T9Ea Y (Purchasing Power) wasgnéndne lsimdleufunisiesianlasldsumudy
fuguiazsdluludesaudenisilsvesgsiassdunagaaaviodunudugeaniignduiilafiay
PwamiuAuiuarUInTg Werlasiuauianguraseudesnts waseuBangui Tneialuudn
avgniuindeunearuannsalunismaunureswansae (Substitute Products) fatugusenounis
doafilaiasedumuiiavguresguasivasiudmiouimatugnissesailagldgnanduiiugu 3

1Y

5 P

)
D

1. MamenIAuUUAnAsuaUszlesy (Market-skimming Pricing) LunisfsmAiuangs
dmsundnfarifeglurisuunii ndandulsansmanieny e udigaansdia
wanSustludidusoly fuszneunisiddnagnsiifiodnaastilslussosdu isenis
ﬁmum'}mé’memzﬁﬁ]zﬁﬂﬁﬁiamwiwdwizazéquuuazi’]mmﬁme@mﬁ’umm IGERE
amwmmLﬁa@:LLﬂa%’uLéuL%’ﬁﬁmawm inlieudetudszaulgmilunisairiamanilsan
ARIRTVRTY

caA o

WBnstlmunzdmsundndudniisnvasuazauautiuanaaanudaduginluniy
Viowann guissesliaiunsadngnainlaedty iWundniuiianzaste lasunisduaseanuiadng
a v $ a o edo @& v « o | oA v a A
Weukuulaen saunedadanidnludednisiauiedisdeiies [duamuuin wieiing
Wasuwlasegasingy gnndiannudesnisdunsandisendnsioe danusesnisezdglusiaasy u
anunsaligutignAagliidiaueeulnisiesen uiazseulnideusslov (Wu FuAAunIng suag

wansUsylevilaegemiies) Auiununniaza nanvalveraniueidesiaiuayusnign i

2. MmImenALielIEaain (Market-penetration Pricing) L‘T]uﬂaqwﬁ‘iuﬂﬁéﬁﬁﬂmﬁ’]
Tutsuurtmandag ielimiwansusidigaainldistusaznssduliuiinlunan
susndendniumiuiniu Sawarlsdenheaglininin uiesldmlslassmannisvelu
Usin msldnagnismdnvasiazuszavnadiioldasdosegnislidouls
faaluiidne fo iHundnsusidlifaruuandeanguls asaudidanuanasalunis
wdsdutiosnnn fuslaranunsaldduddunaunuld auasdvosmainianudangugs
anénfienuseulmisionen fufudusznaunsiddnaduiiodanisgudefiazidiung
FA1N
Asdrfgiifusznaunisazdesmiailodesinaulainazldnisdesnuuuingg

naUszlovi(n1sfasnage) wionisiimaiiangnain (Msdasai)ie Mniudenagndnisis
5IAgs fuszneunsavanunsaansInilefsgaaniditiniuseulmsienanldnasaan aeslsd
pumnidpainfenagrsnmsaenain sfennnuazfuigmdenistusian

3. mis??aiﬁmmuszé’ijﬁmLLaz@mmw (Price-quality Pricing) LﬁUﬂaqwﬁﬂﬁﬁg\ﬁWﬂ’l
muviruaRAeTuauAYsAnAusvesfusTaA THnssudvesgnannninlddurues
Anedunan gnanliaulatsnnudluveaiusznaunislunisnseunquiununisuan
MsUSuUgaiuaavyuioy vieussadnsraneuwnumaiivine Auferfigniddds
e nslénaduantutuiitiglundelsiviniy
Tnevhlugfuslamasdilsfesyfunmusaansnsivilsg aaviruafvesusasau 1wu n1s

Fonflagdulsgmusmsluiesemsveslsausy deumneanuiiuilnagoniuinuaivesnis



SUUTENMIUBIMNS MULSILTUNTLINAIINITTUUTENIUINILNID0UL LagantURguAURUAIIMISN
Ao9T18uIndT Helunginssunisuslaavesuilnaungulunain Nagwiuiwdndusinisian

(% & Aa a

W gauaraunnianindndarivdanediu widsiaimindt saluguszneunislunainyssan

[y o w

Aanaall Jspsiarsandeirueafineatiunishinuawdndusivesiustnaluddny

Wnrstdwlnglédmsunanmvemdndusilmivesians uidundniunndgudadu

aglunataudn JuszneunisenadentditnisaesialagilTeuliisuseAuAnAINLaES 1A
HaRSUeITUVBIAUYS Fallviavan 9 nagns Aegusialull

Y

A e
AALVISALLATNAN AALNEAALANTWIATTIAN
AOLATAN o v T
: v (Premium Strategy) (Good-value Strategy)
LG NALNSTIAIALALLATI nagnsusudn
: (Overcharging Strategy) (Economy Strategy)

JUNNA 31 NAENSNIIAITIAINILTEAUTIALALANAIN

lunsidenldnagnssiAnuseauIAuazAMAIMNG 4 nagnsil UTEnaunITITaes
a A o eal Y A N A = v Y O = A v 3 ::4'
f1sandmdndundanulaiusounseidaeugudelu vdintduiadenldnagnssieitwunzay
TidonARBINUIEAUAMNINUDINGAS U

s . 1 ! aa o dgl’
NAYNSIIANGIALANNINGS (Premium Strategy) sanguidimnenidunaveas aula
HandaindnngannaulaTalurieinagnsTAmuazANAIMEN (Economy Strategy)ileuly
Aunguidmuneiliaulanunmasmdndae wildsaaadunasivdnlunisdnaulade geuindu

1 3

| aa vy ° & 9 PN a A a s a .
ﬂa}l'i/llli']EJIWU@EJLL@%E]']TH‘U%@@W a'JTJf\IaE‘J‘VlﬁVlF’\I'Jﬁ‘V]ﬁﬂLaEN Q] ﬂﬁ&g‘ﬂﬁﬁ’]ﬂ’]LﬂuﬂmmW(Overchargmg
caa o °

< o a o ! = < A < =
Strategy) {umsiauenindunfdisyiuaunminIsaimsazity msztaidunisendisy
Auslaa Farzdwmalinanulifisnelaseguilaalussogenile

NBYNSN1IAITIAENTUREA 9N 13l

& a o e A b o & @ s s o & o
n1ssasImveRandueiiieliuszaunadiianuinguszadsieg veeedns Iudui
U5¥N0UNTILABINIIVANAYNTNITAITIAN ienseaunIeldutngusinalvdaduladendndue

T iiedngaliiunudmingsney wu gAnds §AUan iemuaulanazsid uddnnszaisuas

Imenandunguaeluseaumieg nsens dajuslaalutuannie



wenanil nagnsnisassimduduaiesiiedAynianisudsdusgnefivszdninim neludunis
ﬂaaﬁuﬂm%’wajmawuaa@LLStiW]EJ’LmJ M%@LL;’ILL@'WmUmuumumwﬁ’%ﬁmmmwmimmmaq@,m
TailvuszauanudnSamustmune

nagnsvansaanlutadesusia Jadududaigusenaunisfenions wagvhanudile
wen1susuldluaaiunisalingg nensnane FeUTznaUMIBIBNITANE) Fadl

1. nawémsﬁy'emmmwé’n%mﬁmm (Psychology Pricing Strategy) L“ﬂumiﬁy’ﬁ’]mha
mﬁwawmqmﬂwaﬂskuwmuﬁmiﬁmaamﬂmaﬂmmmﬂmmumﬂw Fegfusznoums
eSEE ﬂivmﬂmﬂ@mi%am%u Tneilsneaziden fail

1.1 ﬂ’liﬂ\ﬁ’]ﬂ']ﬂ’]&lﬂ’ﬂ&ll,ﬂﬂ‘lm (Customary Pnang)L‘LJ‘lJﬂ’]iGNi’]ﬂ’mamﬂm‘*?/ﬂ,’J
Tuszduneiiguilaadiulngfuiuazduiaey Wy vilsdefiusiatuas 8 v
ihdnaunsedesar 13 v (Jus

1.2 msneaitednads (Prestige Pricing) LT]‘LJﬂ’]ﬁ(??ﬁ’]Wﬁ@ﬁMﬁﬁﬁ'au%’wqqq
nirgudadieglunatn ileifunisa¥rsnmdnual Msvsuensziugiuzves
nandoa Tuuslaalunaialasus Sandmdnduninuaing wazeausy
wan St douldnagnitdmivaudvievinisiiddeides uasiuilnaay
Faduladendnfuaiiug eiluiniosuantgiuzniedeaudoguiy i
soeuAuug wAnlsiand Jusu

13 n1smasIAauAIaLaYg (Odd or Even Pricing)nssssandeiavividolas
Afnadiensadulatovesiuslnafiunnsaity dail

o mamsanavAtsuldfuauduiouinsivosnisliuilaaddndy
wanAnusisiseliune gnniwaniasivlafedtudeastienseduli
Annsdadulateisitu sianfiasiedeay 9 Huiiouunniian
Tuflaquau 99 vm 199 vm 1 Judu

o nsnsTAnaYg viadiuawdu Sldfuauiidteides gunind

v
= 4

whupnufilevreandn s 1wy insosdeswideiderisauns Wy

i,
2. nagudnisnssmiiuandneiu (Discrimination Pricing) nMsissASwLnenan ol
FAwITUlANULANANNAY 2 - 3 58AUTIAT MUSNBUZLarUIIIANE) LTU NERAUN
fuslneudedie uagiine (Hudu lnglidelfiAanansznudeduyunisdniunisves

4

osfnsfusEnaumsiinasdiosanunsadlaogedndafialontalunisiesalviunnsaiy
paaniunzal Wi liAnflsgegarofians Sdunisiemeiuandnatull finaslluns
fignson el
2.1 nﬂigﬂiﬂﬂﬂﬂ’mnijugnﬁﬂ (Customer-segment Pricing)W2135041311
anunn 518la §eau 018 e NeANTIUVTETIAUARAIGY YBIgNAT fvun
FINFUAENANZNAAENGY LU NSARAIUIATURTIAS AR S UL D URS
wanity lushsfiganingietnmemide Afisiasifuaiiwudmiuinuas
wmmammwmamm WJusiu
2.2 mansmamaugUuuuriaiaet (Product-form Pricing)dun1snasinini
sunvuuazSanildluniswdnndnsnsiiuandnefufuiiesinausslowid

wilpufunsesuyunlduanaeiuntn W husussguedmsuanuIngg



2.3

2.4

2.5

25 v iflothunussyvnalsddmiudaluntiielviaugudu Tune
wdesdansanunsaveldlusadannas 135 v
MsRasImAUNNaneal Image Pricing)dunismisianun ndneaivos
mémﬁm%ﬁLmﬂm'wﬁ’ulumamwaaﬁu’%‘lm frudnSaailadamdnualfinly
ms;lmﬁuaqﬁu%lmﬁmmaa&u’w]mqﬂé’ mMssasauuuissnuiuldesnds
‘Luqiﬁam‘%aﬁ’]mq wld ud 1wy @efundudsndnannlssnuionius
finsdudnfiunnsaiy elalusianfiuananeiu

miﬁ”esqmmuamuﬁ (Location Pricing)lfﬂugfdLLum'ié]’qumLmnﬁmmu
anudl shuaiics anazenn vieanulnduielnafiunndreiy Seudihduny
yosudnsurazlifinuuanausognsle Wy Fesininavsiaassiaunendy
wouindiliifanzia veTnsvunmeunsd wanaefunaiais s1ansna
Faunuduuwnaniniau Wusu

MIRIAANULIAT (Time Pricing)n15aasimiuansnsanutiaian Tagsnn
szifunisansianlugaeiinarniinnudoanisies wie usianlugaeaniidl
AINNABINITAN LU SniAviesinvedlseustlugeTusssun (Tuaniing
fangiia) azfidnsAnfignninTungagadua vidslutiananiavieniien
vidormaenquaruluiuniaulmissunsniunlagiadeds 20 i

NIAITIANAMUNERAN NN LTIALUANFA UL 196 HUTENUNTTILABY

a v ' IS &
Asannelateulunisnseainaisgfmeluil

®  FNEUEIRINANNNAIUITORUIAIULS TReTikAardIUNAINISABINANUADINITIU

Usglerifiwnnanaiulaegmndunainiifinnudenisgenintiunaeewandoe

gouAzaNTAAITIMAMEHERTeTlUTIATIgeN LA

o anAmlungunainigeduslalusimiiiavagdeslianansainduanuelinguane

el'd’l’ =3 v
PYas1Aeule

o o QYo Y I3 Y A & a ) °
L izmmmﬂlﬂw@ummﬂmimﬂmEJLUUQﬂﬂ’W]EHmmGUaﬂﬁ’]WLﬂHLW@UWlU‘UWEJVH

Mls

® MIAIIMAwANAdesiegsElinse TlllrgnArsimadlinels

3. NAYNSNITAIIIAUNBHAAITNN1IAAIA (Promotional Pricing) N15AI51ATLALTENNS

TUSTIAALATUNITAAA LienTeAurIeglagnaliiinaiudesnisuasindulade

HARS UL 11NV waziieiiuganvglikAndndusvsoUsEna NIRRT

1ATINSEUASUNTVIBVRIIIUAIA1T NATRTU LU “Daluiiwad” [Wududediisnis

famalUll
3.1

3.2

N19M931A1881a (Loss-leader PricinghhJunisaasiamandauaindunidn
wsaluidaanislusiaiuniediniimu iefgegnabidunniulae
v g v v & a v o 4 ay Moy Y = a o Ay @ o
witlignAmdeduadduaitliliansalume Jendndusinldludiaela
anAtudusImilisendt MeeuIanu (LossLeader) WU N15IALAAIAUAN
duqiuaulavsensinisvelilnanudumtansian
N15A95IANNLAYYIUNANTEA (Special-event Pricing)ldunisansiailoslu
INANARLAYAILE) YRITIAMUALABEIUTITNNT 19U anRLATIULTINIU Tune Tu
(Y] <3 = 1 a o 5 1 IS |
il FuAn nIoLdumnenIaNInTuLe LUu 2899ATUTOU 21 U %39 97U Back to

school



3.3 AnsAudy (Cash Rebate)fufisafiedsaiunanainiifuilnadandlasy
AdudAumnldnelalududwiouinis ann1sdedudinelussezinaii
MU

3.4 npisAananileni (Low-interest Financing)LﬁUﬂ’li@?\‘i’i’]ﬂ’]LﬁaIﬁQﬂﬁﬁ
annsazoldlaenisneutisudunng InsAnnenibemdmsusamaudung
wieLdunisnsedusenuie i Heu 0% uiu 1 1fieu / 6 \ieu / 12 \ieu vie
pondemieiy

3.5 338£1287H9UUY (Longer Payment Terms) Lﬂugmwumiamwmé‘ﬂ
sUnvuniedslderaunsnarslusuuvuvesdiuanirudi nie lunain
adwIuNIng

3.6  ayIN133uUsEAUazn15lAUIN1S (Warranties and Service Contracts)
madfiuntssulssfududnguuuunilwesmsanseniasanunsavinlddnig
YwIzEEIa wie Wun1sliuins Bnsdldiuedaunsnarelunannvane
9AEMNTTN 1WU S0 1n3edldlidh gunsalrouiumesuarled thuuas iy
Jusu

3.7  duannunananane (Psychological Discounting)Lﬂug“LJLLUUﬂﬁ@?ﬂ’i’]m
Tagusznmansiadsidusiailnl enszdulviguilanddnindumiisan
anas WU “ifin 449 Vinmeull 359 U’

4. nagnsnsnssmAmndu (Every Day Low Price: EDLP) iunagnsfifusznounis
Uszmeaasiadudnniu iilensefugenvisuazaieanuaiinsanienisugsdus
1 Bnstiduiifesldlusudfinnsaudmmgnuatignéndusiuaunn wu wmald
Tada 0nd \Judu Srudunardannsoldnagnsdls Wosnduidnismyudonss
pasegs vliisuareseslunisdbodud sueliifiuasusin Ussan wasas
dupflansmluises eldliAnasnsiusia uazdinssnunmdnvaivesnsidusi
a9 lala

Fuushdwdumsninavasussnaunis
vanafafisanazaismnuuandisligsialsraunieduman Usznoumsbianuisaiioy
AIAA1 AU viievTahazannsadanadily fduiuseneunisieasfinnsanduugiuas
wumnslumsindulaluiFessm faeluil
1. Wisnendududnlunagnsairsiilsvesssia vieaznanivinanfimadasziviiiay
Fululy suasfunsfinimnguszneumafindulvsivievenedemninisnszang
dufmseUiulssmanaununsfiazdedlinagnisnusaiiissenafiegnasaiim
2. mnfuszneunsedudmieuinsfitinunings sgtihauenaindiesIAEg s
wihlilsdunsesmantion wazaziiliignindviruafsedudinduduiilifiaunm
3. msmanaessgaTedeunssmiing envarlidudufewmnegiudunuiiissesnaiien
fuszneuntsdesifunuvemansusiitednlannuanselunisiislslusandy ud
Tumssesenlsisnuasesdafnsunumundy
4. mngshadganwnisudstuvesmaiauazaudaiidaiufiazansia guszneunisll
Fududenihmuguas insesamiuualinfiuuseiuies mnusnisansmesgudan
o1azaiadam lnslamzidedusznounsiiaumianit nnsuimsimilondt nie
Uszaunmsaliting



5. nagnssniildagdesduiusiungugndndmunediseanisnavaues mngnadugndn

nlianuseulmiluEewessa JUsenaun1agfessImauan wilunimsaiutiny
AuAnudediuunn WlignAmnaunianugeulvniiesal FavaneignAwa1leusd
£I1851ANUINTUE NS VU S levldueand s uupIduan

6. Mnguszneunisaunsaaduesdudwazimunlulindunsdudnianuindede

AUszneunishagaunsamuausnduiuwazuinisigald wazdudunisasanindu
dAgylidurdnninileme

7. WLANAILIUNITANTIAT INTIZNITANTIAIAINNTATIIEINA18TINAlA N15anTIALTE

10 Wosidud 9199l Usznoun1sfesuieduAniinduis 50 Weosidudiiiosnw
seaumlshawinAy

8. ad1ldsmnAeiiuamsunndusuazuing lilitevirulavenindumiuasuinig

Hanunazdeasanintuy dusznounsanansageniuilsdesqlddviuaudid

YOAVILIIUIUYIBUIN Lwiauﬁ’]ﬁﬁmim?{auiwm%aﬂammaﬁaawéfaqmaﬁwﬁﬂﬂé’qq
9. fusznoumsrzniddamiludosnaidegniimsneuaussties fnsdesFeuriu

Poan193ndmineiinissiesessaniuniiung auasAlimnugandugsanasensodli

anTIAegseLiles
ADNTINEUN
1. aseSungeumnsvesunusa iinasdentsRem
2. asosuneiladumeluiazmeuendifidvznadenismesalasdaoy
3. DBUILATUUANANNTENIN N130ITIANINFUNLYDIAUA (Markup Pricing) LAy N19Rs
selaglignénduiiugiu (Customer-based Pricing)
4. ﬁma%maﬁﬁmiuazmméﬁﬁmmﬂaqma‘ﬂ’ﬁg’qmmmmﬁﬂ%m‘imm

P87 10

ﬂaEmﬁ‘ﬂWiﬁamimwmmmgﬂizﬂaumi (Tools of Entrepreneurial Marketing : Communication

Strategy)

[

o 0 N o kR W N

ngu

SEHIANSITIUS

mmma’%msmwwmammﬁwﬁiguaswmwumﬂws?iaaﬁmsmamwugimmﬂﬁ
mmamzqLﬂ'%'mﬁam'%'aqﬁami?ilamsmimamwugmwmﬁﬁy’wdéf
anunsaefuseunumvesdslavanyssinnene g

aunsneius1eianITuAIeg UeIN1sUTEIduRUSLA
gu1500AUTIBUNUIMVBINISELES NN LA
#1115085U18NTEUINNTNNSVE A lInTnaule

21311509 AUTYUNUIMNVDINTITVIENATIA
annsaefueUssiiuaNdRveInsnatnesulalle
ﬁﬁmﬁﬂ@%‘tﬂEJ%‘HG]@UIUMS’JNLLNUﬂﬂigaﬂﬁimﬁma’]ﬂLLUU‘L‘Jﬁmﬁmiﬂzﬂ 7 Supeuld

m'iﬁamimma'mLmuysmﬁms (Integrated Marketing Communication: IMC)



Tunisdeansnisnaaiielifnnafivssansaniu fusznounissnduasdosi
93AUT¥N0UYBIAIUUTEALNITADA19N1T0A1A (Communication Mix) 11Uszauiu 1ilelvlé
psdUsEneUmnzauiign Welvaenadesiunguaaiaitmuiesnaziiielviussguadiioniy
Faqusrasdimaunusumnanaly dnfuiileliiafestionsdeasmanainiaulszaiuaonndes
fu wwmnuAnnisdeansmsnatauuulunaiienin “nnsdoansnisaaiauuuyIANNNg” M3
Integrated Marketing Communications (IMC) Suintu wasduiiiesldersniravnsluusondy
wwmthtutagdu

msfeansnisaaauuuysanmaidunisnsusunisdearsnisnann iledeanssianiense
wazmsdouiuduilan thodlalunmaudiiug Sniafioasrsnnudiiussutugusing lae3sild
TumsdeansmInanLuUAsUas Wy Mslawan nisduaiunisuenagnssyanduius 1usy
sadan1stnsdeasuuurieg anunsauiu wielinisfadedeasiiniy dniauaenados
naunduuasiinansznuNniian (Kotler and Keller, 2016)

NNAAIINITARIARUUYTAINTT FB NTEUIUNITVDINMTHAUILAENITITTURUUANY Bl
lWsunsunsdeansiiielduiilaguilaanmudimvuneg lneilingusvasaiveasimansenulaensaie

WANITUVRIEUTIAA (Shimp, 2000)

N1380a1301391AKUUYININIT WUN15E0E1TN1IAAINLUUNAURATUIILUIAALAS
nsrUIUNg Wenelmianaslunisdeansniusza@nsnim (Duncan and Moriarty, 1997)

ALIMIBVBINITAOAITNITADIARUVYTNINT AD N15aT19AMAMIIAUA (Brand Equity)
delmAnn ndnualifsensduiuazesinslufiauafivesiuslan Men1syYsaINIsAsedilants
doansnsnanniee egnaauUszansam ieindanguihmansliegrsuiugwineynasinssny

AoaN50INgN UMY MELATIMINZEN WAz I8Y0IN1NTIgnaes

= Aoy Y ) ¢ & & o -
N15HATNITAAIALUUYTUINITNARDIAINT0as1nmdnwaliunilafed (Unified
o cala a 2, ~ ' v P ) & a v Y
Image) Mwanwaidesantuamsiinnuduniafen lnegatunsaiunmanvalnsndun wagdod
AUADAAADIVDINTTEBATS (Consistent Voice) TuAUAINUAL L ENVRINISHDANTVININLAY
JonusmdnisUszauternuimualudinguidmnenlianuvainaiy

U TEEAnANYBINITFDAITNITAAIAKUUYTUINTG AB aF1eANuRsEniinilunsIdue
(Brand Awareness) @3197iAuARIAREnI1dUA1 (Favorable Brand Attitude) wavdaasulignaiaein

¥
A a 1 s

N FAUAVDIUUTUA (Brand Action)

(Y v 1

o I = a a A o dy a [
ﬂ’J’]ﬂJ‘U’]LUu‘UE’J\‘lﬂ’]ﬁﬁ@ﬁ’]iﬂ’]ima’mLLUUH?ZU’]ﬂ’ﬁ&Ji’]EJaSL@EJﬂVIa’W & A9 ’eJVL‘U‘L! (Ugden 3]
YIUUN 2548)

1. dedldfianuvainuansuaziinnuanenguuiniu iesintulagiuinisunaineendu
diudoy Mlvinisldinsesiien1sdearsnisnain ienagiinfmainusazngufesiay
VANTAEUAZIANUANISLANZILINTY



w

4.

swm?ﬁlaLﬁuﬁuiummzﬁf&’wmusuaapii%’uszinaﬁmﬂﬁaamaa losannaniunisel n1sudsdud
sunssilialiinglunslavanuagnisduaiuniinaingatu sz uudiuina i
naudmnganas vilinsidntangususinnanassiie

fuslanfinanlifvdetosas ilosnnnsineunsinansmsnanludesisy S8uauunnii
Tnsdnsudnasvestiuslnnanas idesnniinnuduaunazideviing feagyiliAnanm
aulaludeanadluiign
Fosmslunmsmdeyatnasiasuastulneguilaaivomisunisuaisninas il
ﬁzhasluﬂ'ﬁﬁmﬁuimﬁuﬁuuaﬂmﬂamﬂmﬁ%’m’fayjamﬂ?iama%mﬁmaeifmam
audeludeanas ilosnndedimnuvanvaneviliiguilaaianudetioly doanasiosn
awdnualvesnislavaniisiedrnierdddiiismesonisadanudniede fufuis
sududeddiniasdionsdoansnisnanndug wmauna e

ANWALYBINTHREITNIINAIALUUYTUINTNTUSEANS AN Ao

1.
2.

4.

AosnaliinnalusungAns sy

limnsunuuveInsindeiuuilae Fedonnunisindevesusenidaiiuluiuazded

ANYNIN

0 = = Y a ! Y = v o a ] vaa = A a a
V’]']UQENEJJUiiﬂﬂﬂ@u LLa’Jﬁ]\‘i‘EJEJUHaUVLUWf\]’lim’D’l F’ni‘r\]giﬁjﬁﬂqﬁﬁ@aqﬁLL‘U‘UTﬁWNﬂ553%53\']1/\1

Tunshludnlaguilan

ldnagnsnisdeansynivuuuegaiiusednsnm

WWunszuiun1sndeansziinluseezeasfodinog1esaLile

aseenuduiusiugiianladudouaziuslaalussezen

qﬂajwmwé'ﬂ%aaﬂ']s?iamsmsma'mqugszmmi

z:l' v P 1 P v o Y a =~ oA ' P &
ﬂ"liﬁ@ﬁqiﬂqifﬂaqﬂiﬂEJ‘Vl'JVL‘lJiJ"q@l‘!QVIQJ']EJLW@iVWHVu’W]E]EJ”IQVUQ‘VT?@‘W@WEJ@EHQ @Qm@lﬂu

1.

Walvidayat12a15 (Informing) laeialuldludieszeziTuusnuee9asiin
a [y '3 . A < }% £ Py a [ s a
NARAMY (Product Life Cycle) 1iatdun1sadnannudednistiiundndusinuig
enaabnie wmszlaemiliua guslaaasli@endndueiviousnislag auninae
nauisglevivewidnduninaglasudeneu dwiunisdeaisnisnanaiivelvideya
18153 e1eldueUisungRnssuveuslaalitinAnuAdesnueenle se
Yy oA s v v Ao 1 v v a -1
agnteefanfidunmsnssquanuaulavesiuilnaniogus Wiinmnuaulaiagie
HAASUNUULIALTY UDNAINUULAINARSUNUTEANTTANNAGUT UG U LTU SO8UA

A4 a a ¢ A a s o & v Yol P 1 o &
psBiiinyseting Lsasnenitines 'mLﬂumaﬂmﬁaamiLwalwmmimau
\elByvau (Persuading) nadyrnulufitde anamenefiasnsedu sadly
mﬂmmmau%%Li'ruumasnamﬂsuu mwmmﬁwmmulmlmmmamvwm‘Uﬂm
mauauaﬂumuw wifloasenmdnuallumsuinliiuguilan LW@IMQUﬁiﬂﬂﬂaaﬁJ
Ay geusukaglinsativaywienisdugnAivilsea

UnfkaInisdnaiunisnataiioliyyiu dnazvinludinlondndueididtuaiaiule

(Growth Stage) ¥833993573nnAn e Fudugrsiindadueiduniinlunaiadinunsud sums

naniinnuUaTIwdnSasiliaue v saauesrIsBIN v usinalietels deduludy

TiUsznaunsagsenUasuainnistideyavnasunlunsi@yriulignindensnduiivesuitm



WNUTALHENTIAUAIVDIARYY N1TF0A1TAL L TUNYAAUNTOAULANANNVBINEAS N NIVT 8N T
Auvadud1fny Tnensiiauenudensmesuesual (Emotional Needs) 1 Ausn Al
Wves anuvddudnaesvesnueawasanuiisneladiuny usuianldduidgelaguilon

(%

3. ieLiauA1uNses1 (Reminding) Fansiiinazunldludundnfusiaseyfud
poulany (Late Maturity) Lﬁaiﬁ%amw?{ué’waw%ﬁwagjslummmaﬁi”maa
a1surunaonll selwngaaradmungmneifeyaiieden viegadutes
wdnfusiunifisanedenisinaulatouds defuluduiyassmnevesnideans
nsnan Fadufsnfienseduifouarumssingy

LA3RellaNT5HREIININAIALUUYIUINTT (IMC Tools)

\sestioresnsdeansnisnainwuuysannsidunisdearsniseaianuuysannisnaglinn
sUkuvTaINsAndedeasimuzauiuguilaangutuvsedudend uslnalau

1. mslawan (Advertising) mslaiwan e mslidoya 913 tegslavideliuriila
Tinguiuilaadwane ihudelavanysziansieg TiingAnssundesmuidon
ansgilavan SniliuiBaunuenuansiieg wazifansdenieldauduay
U3n1s nslawanyiligussneunsannsadeansisulldedninis uwilaeund
wdaenlddnglunmsndn wasmituiiasdelavanldiuamursudnegs fusenounisis
$ndudesfinnsanussaninadigesmsldsuannisiddetug wu ielildsuay
aule wagnsand TnsduiudiuRuamuiidngly

2. Helarwan (Advertising Media) #olarwan fe Aefifflawanidenldlunismeunsany
Tawanlusanguuilaativane delavanduiiosiioddgiilavanludangy
Auslan uaziilsednsamgelunisiausanslavan mﬂ‘wwmmmmyauqmmalm
asmmmmuaaﬂumsl,aaﬂaaiwwmmmmaaLLaumeuamaaaImwmasml,‘wmwamuu
Tunssnduladondelawan dnnsmatadeesidladenuunnsi foi uas
Fodrinvesdousziamangg iensdndulaidendeimnzandian

Huiinsusuihiuiidelavanisagann iegduielnsviemd domilsdediu doing
a

A Y 4 ¢ A P A A A Y oa L. . =
GRIABMNIKN @a@ﬂﬂuaaiﬁ\iﬂqwaumﬁ AaLaULIgNI donatau (Traditional Media) 1159d0Ua%8

(%
Y]

(Mass Media) N#edenanaiuisadaarsivguilaangulvgsdedinmsimunlvaiunsodeaisiu
A [ 1 [ 1 A Ao 1 A 1 . . 1 a 1 A

deansiunguidmunelungu q vefiisendt delaniznga (Niche Media) luilnganseng o do
lawan o gavnevse dediaansedansquiirdomantiazisingainuusiidieUSeuiiisuiiawad

Ipsuuartuindianuduen dolawanaunsonauausdld 2 anvug Ao

2.1 mslawaniifinisnevsusslagnse (Direct-response Advertising)gslali
andAnAnuiAnesindoniudl nieulivesherevnsleunniiletodud 1y
100 aneusnlaansnn vieldvosuoy iWudu

22  mslawaniifinisnavaussatn (Delayed-response Advertising)iiawue
foyauituasnandusiiiovhlignéesindodudanamaudvensiiied
arudosntsteluswandulndieiaty Suslesdinesiunis Fesnns
Tawangunmvsanasdiaesiivig uifldldaanivindleduugauudiaziuin



[

Foriudl mnuadenstigndnfindeiumlesiinesvensnududuusn e
AoINTIzdeIlasiiaes
dolawanuunlu 6Ussinnmang (e Ju50Na,2556: 242-247) fie

1. Hodsiun (Print Media) 1unslewanlaglivhvilsdeiusnasionennnudslig
Usgou Laun wileFediud daeans Tuudq uduiu Waimes alenisldduan wuy
Fegnsdud [usiu

1.1 HontleBafiui (Newspaper) nisdofnitidudofiuszmvuioeiusuunnuas
JudeiiUalonaliglavanannsnesuiesisaziBonvesdu wisuinsle
innindedy q nilsdeRunluyszmalnefidaotuis nareniw wu nwlne
awangy nMuIu Inednsivsiweunsiasei Teduai wazdu o Sni
fafinsuenUsziamBunisdefiusiioly nilsdefiuinisgsfonaznilsdofin
fasdudemniusznounsdiosnisasdearsiungugndntmanefiegluiiud
wifsdefuniviosdutiuindusudeniiddmiunislawan inszannsoaseunqy
Nufinanaviesiiléogreniiclng Tunuiisi

a < = ! £ o w A a 3
13799 13 ﬂ'ﬁL‘UiEJ‘UL'V]‘EJ‘U"\!@LWULLGS“U@"U’]ﬂWUENﬁEJWNW

a 4 (% a L4

QALAUVBIHONINTDWUN Yadnvasdeniedonu

1. Wudeivendiuiiamfagamvaulaly | 1. Tewaniudnw lbifinsndeuln lufides
Honudnladnuurduldegistnau Aegernuhaulalatesndilnsvied

2. hdsnguiuilaalurenrsainsald | 2. aunmvesdedsiinsian iesainaanin
ifsdefanisyfumnAuayseiuviesdulaiu nszaulif
ula

3. gunsoliseasdeniuituaudlen uas | 3 @w%@wmg”u mum;:iu‘ﬁmﬁfaaﬂ%
lififedrinzessounansndn

4. anansadenvtiuazlavan Wnssfuanu | 4 aoae o sy s Aansagails

aulavasnguidmungle oy ’

5. fianwivadelusdidnasinsizdnmsiu
Samienniu flavaniudasudeniny
Tawanuazanudlunislavanldves 1

6. famuiangugdlunisteaied awnsoas

lawanlAangruInwariaIens

5. Tawanliasslasuaiuaulatwsizdn
Usng) eaglunthnilnedutaumiraulandy
Talwain

1.2 Aelingans(Magazine) dnsans WWudeiiihdsngudmngldedisiiuszavsnm
Jomndnsansagiidoniduiiaulavesruamendy faunmvesnseatuuay
3R Tnseawdndvidsdediun vilvdnoansairaussiagauazeuaila
nnguimngladafisonineviedulszdn de seddai setny sheldau
Aoy Medifouvdeuiuisennifon



M15197 14 NswSeuiisugaaulaydedninvesdelingans

yaLiuvasHalingdns

[

YaaNnvasdalingdns

dindenquidmingladeuaziianisayian
Eld

Tdnngala vinlvdeuaulalavan wag
Fnrsaslasanldvzdufuideonuniioy
wilsdeRusifianududadin
aunwlun1sfiusia sislundnislénsgay
LAZAMATNANTRUN

flongnisiiusneiuiu deudaiiloniaiiu
Tawasansads

$1urug81u(Readership) folaugiliaa
lgwausua AU IuILLIN nsedndnng
Pume qiu Al EIUAIALTIUILLNN
e AUALAAFoIn TN Enyalige
ngansiingudeunainvalgniuyszinm
Tngarsyinli nsiifsdusiaaanizngy
anunsavildineiy

a1u150a51910alde1n InsIznISRUN
vneunaziadldiauu
ligunsadeniuaatlunislavanlanszd
msfmuaaiuiueuliug?
asadwaudeuldd ldsimsuniieuineg
W30 INIAY
Latlunrsdsaunuulswanlrnudinfiun
fosddnmtivate iy i lruaanugavgy
Tunsiaesudonny

1.3 Hafefiurin1ense (Direct Print Media) (Judeiaiuiidouldfudmivgsia
gwanansieruaing wasdudondn Jefidnuarvesdenis o M wu Tuudn
(Leaflets) weusiu (Folders) tona1stdutau (Brochures) annunens e (Direct
mail) Unsi8ey (Cards) uanmden (Catalog) tdudu

t:ll =) = J 14 o v A a a ¢
$H1379% 15 mimi&mmw\mmuLLazsuamﬂmmaamwmwmnmq

YALAUYDIFITINUNN1AT

F2ANNAVDIFHDRINUNNIINGI

annsadennganivsneiidesnisiddld
pgNABIuALilUTEANTA M
fieuadesiuazdnngugeisludiunis
HAR 1387 Lagd U
anunsaduntdnauvelulud lneauise
dsifo Audlalannss
$AWIANEUNINIIAATR BINTIguTIaY
NIIUAINTTUNNAITAAIAVDIUTEN LNT1Y
dolaiduiiunivany
Waniedmiuaudnadieassalid
Indrfnsuruin 9198gluureindene
Violednme

TaRanTs YN

derldgAautiege

% [ o d{' = 1 ¥ < [~3
gvndavitseelifuagligneeiazdu
nsgayLuan

I~ d‘ d‘ d‘ 1 1
Jun1seniaende uavfegvesyunnacig
q Whdutagdula
naudmungenalidlienuauls wmsigens
a 1 < =4

fordulusudidues




2. delawausznnnssaneidesuasunsain (Broadcasting Media) tHunslawanlag

T9d89 A 3efIonuYs Usenaunie

2.1 #elnsnai(Television) Ludeinsounguidivuiglaegraninswnuazd
UszansnnlunisdeansisnguidmunelafiBeslussuziadudu Weewn
ansadelaviann & W waznisiadeuln

M15797 16 MswSeuiieugaaulastedninvasdelnsia

yaLiuvasdalnsvial

[

Y o = o &
493NNV INSNAY

v

N o a o a a a
fviauas & 1de9 wargunmiiadaulng &
Aa o P ) vy
AT NTF9as 19 uUsEIUlalAG
Seremnudnla sruiedaduarudunia
agranilavinliuslnasudennulayuile
180
WAL UAUAINADINITANSHITNIT I
$13039N15V9U
= 1 ¥ =
donnguidmunelansislisnenisnany
UszLnn
a1u1sansouAaunauyvulanTIazIIuIY
170

= 1 2 a
arunsadeniieunsiaanizgiiniale
QilaAnily

919ldfsren1swaziianfuuizausui
A l2wABInTs
Wanunsamuuanguidmanefivewasiulv
msJﬁ'ﬂéflﬁmmﬂ;liﬁzmimﬁﬁﬁtﬂuﬂuﬁﬂﬂ
AUYUTINGN
Foanulavanmgluludamdunn Aulig
1a/lg engdu
lawaundlannyilvgvudnteanulavanla
1oy

Fuuenaasy aond vdeluiAanssudu
dloflaiwan

lawanluteslnsiainesdu vsevauela

ANHETI30 U1 QaBnLUUN LB lAINL

[y

nslewanutedlnsvialseAulssimasiialddnegs dusznaunisenaieniioy

= a 1

o))}

a = o oA a
@ﬂWUQWULa@ﬂﬂ'ﬁI%Hm']V]'NV]

YIUA

lgaemnIuIn

o a ¥

a . = & Aa
7 A9 518015k ULUEUA(Infomercial)Fwdus18n15NH
= %}
f

PINUUSENBALNARN AN

2.3 Hoiny(Radio) \ludeiildsuanuiisumnnilosananiiinediegnaly vaaand
a
7

) a & a v = NY a ao v
aﬂﬂi%‘ﬂ'}EJLﬁEJ\‘iﬂia‘Uﬂq@JLﬂu@qquﬁLrJi‘Hﬂjqﬂ LLa%@JﬁQWUWGQQUV}ﬁU‘WQIWLUU

a & o A = i [N Y o Y & A
U'NLGUGIIVIEJ'J'V]EJL‘Uuaa‘ﬂi\ﬂ%i‘f}m'}La@ﬂﬂﬁqllLﬂqﬁﬂqﬂiﬂﬂ@usﬂqﬂsﬁﬂLﬂu‘lﬂﬂqﬂwumm

aonldadyruds aanlingduinndraandlnsied vinliusiazsienislasu

anuaulannguuliiindu nsiadnuiugilaiedisiannuieunazaiy

Aoinsveilreutneinlaen lneligawmuiardadnin fe



M1597 17 MswSeuiieugaauiaytedninvesdeing

3

a

ALAUYDIHDINE tadnnnvasiaing

k]

asavifileldlanignguniaianie | 1. Saailingwarganidliguilaaladentls
wngilenansla 2. lLianursaflsdeninulavangiliiie
aunsadetennulavaniudngudimung ponaINAlULe

Igdunuinnuazed 195 3. gildlglidesdilatuinans msgluvasy
flanraidananil srun1suaziianla flding filsfviognsduluse

1NN a. lannsoseadiunmle livangfududii
fianudeameugensndnlavanyilasins, fAosn1sansnionsly

Funus annsaaieassAlawansiing
lpdrewazidsenldineton

3. Helawmuaniiine1de (Out of Home Media)
3.1 Helawanueniiinendeuvuliadoudt [Judefidnssegfuiiluguiiddau
Frurusn v lsgiusuinansegesiniuinlflawanaui i dudsandu
Ml uaziludeildatuayudodu 4 fhegredousziani iy drelawn
Na19uAs (Outdoor Billboard), Flapboard, Trivision, ﬁauaaquimwmﬂ (Giant
Inflatable Advertising) Biamlnsiinduasa (Electronic Board) tdusu

Qll bl ] ! 14 o w dl d‘ v 1 d‘ Ql‘
#1979 18 ﬂ'ﬁL‘UiEJ‘UL‘V]EJ‘Uﬁ!@LQULLaSSUE]ﬁ]’]ﬂWUENﬂE]u@ﬂVIWﬂLLU"UVLLLILﬂaEJ‘LWI

yaLAuvasdauanwnuuUlindaun dadrnnvasdauaninnadeuuuliiagoui

Wanangudivunglutandie deadn | 1 Wanudunnguidmunenddaianigyi
lawansuaenngudmnglavsuass HuanuniUneAnssegivinty
Altaneligein 2. lawnsangasngudmungla

a - I o o o A & o t% 1
winngiagldlavaniiianauninudn 3. asegiuidunaiuu vilvieuldauls

91815 MUY 4. anUsnidegulaulade

32  #sgruwiviuz(Mobile Media)
3.2.1 felarwaniiogneusnwivug (Exterior Transit Advertising) 144 v
soaudeInies Sresnlneansusesmne vururusalin siuathedian
YIITOVUFIVDIUTEW

a a a ! Y o w =
MITNN 19 ﬂ’ﬁL'UiEJ'ULV]EJ'U‘Uq@L@uLLa%sUaf\]Wﬂ@m@ﬂﬂ@ﬂqquﬁug

[

ALAUYDITDYTUNIVILEY YainnvasiogunNIviug

1.

Unelawanneaninsigeruninug |1 guslaaldaiuisagiusioasidunlamngiy
A1513dE R WU AUILIY WIAUZLAROUTIAIEAIINS




ALAUVBIFIITUNIVIUE

[

P2AINNAVDIFDYIUNINUL

Fuslaelusafuduanansaiutihelavan
Alawananansadennguidmunelaiely
Wodlug Ingnsidenaissalszdmauag
salrlmudumsinguitimanelagans

dowmuziinfenguitiminelos
domvuzliinunzaudmdunislavani
ABINITANUTIANGT FUNSY NS 1¥T2eLIaN
Tunsmszison wavfnaathereudnmny

3.2.2 elawaniiagniglugruniviug (nterior Transit Advertising) L¥u
Prelawanlusalnii Tusauing vselusalu 1Ouduy

M13797 20 NswSeuiisugaaulartedinvasdanieluguniviuy

yauvasianelugunIue

[

daannavasdanielug uninu

Alagansinangutennulayanuin
Unelavaniunguilnategass 1ileaan
dulngldsadszammamiesalniiegng
Uegiuaz 2 1ien

A 1 U
Alawananunsadennguidmaneladely
Wedlug Insldonanaue unImus Ny
Nodevservnauvesngudvineg

1 Y oal -dl a -dg’ ] 1 & Ya ¥
1. nguuslaadeviaildiulngduddsela
seAuUIunaeiee dmdsteiey

2. #penuniuzwuudnniglulaimuneiunis

TauaNNaoIn1sIeAuIALEY 18U NS
Usgn1Aans1A1aunl tieganlyiian
ATLLHTEU ANAIADUVINUIY

4. Foduwmesiin (Intemet) udelamaniiviuadio Tamuudanlmiodomeluladidiun
Prelidediuszavinmiu annsndoarsaeananeuldiussnieddsasiuguasls
azaan Taedaqldd1eluntsdearsin uazdadudendniifuilansudeyainansain
fuilnadeiuies ileUsznaunisindulade

t:ll = ] 1 Y o w A a ¢ <
B3N 21 ﬂ'ﬁL‘UiEJ‘UWlUUQWLWULL@%“U@?\]Wﬂ@ﬂ@ﬂa@@um@ﬂum

o/

yaAuvasdadumasiin todnfinvasiodunasiin

a v da

ansalulanianin des nmsedeulnuas |1 nstawanyiiamgdumndngudimunei

TfBwnesidn 1wy nguindenytos nionay
. f ® o

Yal ¥ a ¥ "
Aselags nsznislddumesidndsldedlu

anunsasenlavanduniglalaglidiie
138N

anunsalddeyalaed1sasidunnsudiu
MUFDINT

ansadeanslédfuauvialan
aunsafadurudidrvudelawunls
wiuau

1A
seuudumasiinivadnanianaialunis
Hanwasldanu 19U YUIAVBINYAN
0MRNRIABS hazANUSIuATIgau




5. Helawaunusznndus (Other Media) Aelauandus uenuileandefinanuwddrasu
U nneund deflilavaniigaue levanlulssnmeuns lavanluluiadeiutu
Tawauluusunmeuns (CO/DVD) larwan o 900 (Point of Purchase Advertising)
Yos7iszan iovesuinygsna (Business Gift) samdansdauansdud wagussqinsi

51 m3daudasdud (Display) msdnuansdud dyadsy mmwammmmﬂﬂﬂ
i o e Liosnduilnagdetionas uasdinisutedu m gaviedfigunss
B3 M duadastiouty 90918 (Selling Point) 188U Tnslawzdudi
thiignanal (Launching) uazifielaiunsaeansiisriumsdaaiunisue
TifalanelunisdauansdudiFond “nesled” nedlviavegluiudifiemy
mmnfmLawﬁwﬁz@ﬁduﬁuﬁﬁf?]’miﬁ?ﬂ;mL@'u (Outstanding) 3nnI1UNG 3
19914 ¥angUnsaisng qUszney wu Wawes afnined Yan a 9ade (Point
Of Purchase Material) 3aidushelf Talker \udsiifnfutunadududindu
#iluan Tnglduasunariaziniesdnsdnlui@ (Automation) eauAus vy
fidvaAniudeietndugalumsinsiedeans (Contact Point)

5.2 ussil (Packaging) Ussafinut vanefly Asiiussanievieviundn i o
1 ugelunisinseioasnsidud (Brand Contact Point) Ussaasiazuen
Toyaiferundnin vonduniindafust (Product Positioning) tHeuws
alaunuriorufyvesnandnmiuazairsyarifialiiundn s lnsnisuen
lAnL309519099 enadlaannuanausal (Ingredient) vaanansns ddlHiduge
PeAudiule vondsiBnslindnsurasmslidermnunielvideyafimy Lito
aienuLANeAliuasIEUA

6.  M3UsEvIduRUS (Public Relations: PR)
NSUTENENITUS Ao LATEeHaNTFRANINITNAINTNIL AT NNALULALTIAUARTIAYDI09ANS
a o ¢ Ay o o o ' o & I3 %
NARAUY UAZATIINDNUNGUAIY NUNBNTENUADAIIUENIIVDIDIANT (Stakeholders) Usznauniy
Auslan doudavu arsnsauyy winawluesdns gheviu Miheunasy waznauulavudy 9 lny
Uniin1susznduiusilaysliguilnanaanudenisludud vieuinisvesesdnsinenss uidy
N133ImafUEaAYIENIISeN na1afe ninnguilmuielinnuidniifsessdng Aluwiliuioe

Y

Anauladondniugivetaainsuinninvesnansedu Tiunin1siea1sainesdnsludiuilaalumuy
d

DU ﬂaylﬁ%’ummﬂm%aﬁaum%u Jeorananlainlupiesiiondnvesdiuszaunisaaasy
A1SRANALIL

v o e ] a' a O o & v v
n1sUszarduiusialaindunisamussezenuinign ensdudusedddiiauiunay
polflesndnaziiuna psRnsvuIanalskazautadndlulvedsddreelimimdnuniasesiiotiunnvii
DIANTUUIALNEY

i
(dd U

n15UsY SUWﬂSJW‘L!ﬁlI’NmiJi A9ANAN b LW@ﬁiWQﬂWWWQ‘U%ﬂ NIADBIANT GIS’]EJ‘MEJ L e

NARN N meu&l,m;%Luummwwaausuaqaaﬂﬂsmwaﬂ lranusuinguidivang wieaseaiy
U900 LU NNSUTLMALANIIU 3901518910



6.1

6.2

UsztAnva9n15Uszadunus (Type of Public Relations)

6.1.1 n1sUszaduRusI¥esn (Proactive PR) fio M3dnnanssudsyduius
puingusrasdfiosdnsliimualy fnsivuadmang uumians
Audiung uagnadildsuesadaiau Tnednnsnaunuliamii

6.1.2 MIUsTAIFUNUSIAISU (Reactive PR) Ao nsailunis nienanssu
Wiosufloduanunisal wiethdelifisUsyasd Afnandemainaziina
AONNNAUTVDIBIANT LU Heuszeduiusvosusemnisiulve dvun
unusesenliniAngdRamaasesiunnninazdiiiunisedils oy
poufnuesdomnaty gnAvesilaasuazysranuumld linsemy
sommmaivesuinlitiosiian

i3nafiefildlunsussvrdaius (Public Relation Tools)

6.2.1 msle1a (Publicity) UsznausmeRanssulidnansundemasy wiield
Hudelunisnszansinasdeldaiuilaa lnefanssuideniiude
N134089Y17 MsdIvsemnYluntnY1daNgsia vilidesneany
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7. n13aaLE3uN15918 (Sales Promotion)
nsduasunisne Wuedesdiessezduiinsgdulingudmaneg wWasunginssy viinns
dnanlatodudmiouimadeseunaiiiitu viedudsigdaiifinuifiesiinssduuslnanier
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Shwanuduiusiuddndnning lneniaigdndmingasdignanduauatiunauy
Usznnvain1saadsun1svie (Types of Sales Promotion)
mMsdeasunsewUmNfanssunMaasunsugladu 2 Ussinnndng fie

71 n1sduasunisvrefifaduiiduilan (Consumer-Oriented Sales
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WYa9U (Contests) N15391%A (Sweepstakes) baz 1N 1TACAUALLUY
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72 asdaasunisvieigadiuiiaunans (Trade-Oriented Sales Promotion)
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8. nsvrelagldwinaiuvie (Personal Selling)
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S o Ay o« v va v a o ¢ a o  ed
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9. N199a1AN19MT9 (Direct Marketing)
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10.  n1snanaeaulad(OnlineMarketing)
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10.1

10.2

10.3

wpsasliadInsunisnanaaulaliniasiionisnaineaulalaiuisawuaniudly
Uszaun1saaa1sn1snanntneasa bl
10.1.1 nslawaneaulad (Online Advertising)
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(Fixed Banner) Waguuuiuasfiannsnivdsuduuuuiuesdug ynqate
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(Search Engine Optimization: SEO) lagUnfiuainadwsfnlaann
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11. AnsUsTrdunusaaulall (Online Public Relations)
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Auslamaglianueiioninndt wenaniudl Social Media eilavznaliinauasesniuaulaly
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